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CARLA FINN

Nudge JHU Press
In this book, we have hand-picked the most sophisticated,
unanticipated, absorbing (if not at times crackpot!), original and
musing book reviews of "Nudge: Improving Decisions About
Health, Wealth, and Happiness." Don't say we didn't warn you:
these reviews are known to shock with their unconventionality or
intimacy. Some may be startled by their biting sincerity; others
may be spellbound by their unbridled flights of fantasy. Don't buy
this book if: 1. You don't have nerves of steel. 2. You expect to
get pregnant in the next five minutes. 3. You've heard it all.
NUDGE Oxford University Press, USA
Nudge: Improving Decisions About Health, Wealth, and Happiness
by Richard H. Thaler and Cass R. Sunstein - Book Summary -
Readtrepreneur (Disclaimer: This is NOT the original book, but an
unofficial summary.) You make decisions every day. Learn how to

make the right ones. Nudge will provide you with a system for
making both simple and complex decisions. With a simple nudge,
you will never make the wrong choice again. (Note: This
summary is wholly written and published by readtrepreneur. It is
not affiliated with the original author in any way) "The false
assumption is that almost all people, almost all of the time, make
choices that are in their best interest or at the very least are
better than the choices that would be made by someone else." -
Richard H. Thaler and Cass R. Sunstein Through a series of
examples and using the results of decades-long behavioral
research, Nobel Prize winner Richard H. Thaler and Harvard Law
School professor Cass R. Sunstein demonstrate that most of our
decisions are influenced in a number of ways, which can lead us
to making poor choices. By knowing how people's decisions are
influenced, you will be able to learn how to make better choices
and how to nudge the people around you in the right direction.
Authors Richard H. Thaler Cass R. Sunstein stress the importance
of understanding what influences our decision making process, in
order to improve our decisions about health, wealth and
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happiness. P.S. Nudge is an extremely useful book that will help
you make the right choices in life. By understanding the
psychology behind making decisions, you will also be able to help
the people around you and use this knowledge in your work. The
Time for Thinking is Over! Time for Action! Scroll Up Now and
Click on the "Buy now with 1-Click" Button to Grab your Copy
Right Away! Why Choose Us, Readtrepreneur?  Highest Quality
Summaries  Delivers Amazing Knowledge  Awesome Refresher
 Clear And Concise Disclaimer Once Again: This book is meant
for a great companionship of the original book or to simply get
the gist of the original book.
Nudge Lennex
* Our summary is short, simple and pragmatic. It allows you to
have the essential ideas of a big book in less than 30 minutes. As
you read this summary, you will discover that thanks to the
nudge theory - that is, soft inducement - it is possible to inspire
the right decision without resorting to restrictions or prohibitions.
You will also discover that : mistakes and bad decisions are
common; not everyone is ready for change; gentle prompting
allows the individual to be motivated to change, without rushing
him or her; there are ground rules for determining the right
nudge for each situation; well-placed nudges are better than
some well-established rules; generally speaking, nudges are good
for society and your wallet. Every day, you have to make
decisions or choices. But you don't have the time to devote your
full attention to them, which can lead you to make mistakes.
However, a gentle incentive to make the right choice, to take the
right path, will help you to avoid going straight into the wall. This
is the principle of the nudge: to indicate to a person, in all
benevolence, the path to take so that they feel better. This is why
paternalistic libertarians advocate its use. Are you ready to
discover the benefits of gentle encouragement? *Buy now the
summary of this book for the modest price of a cup of coffee!
Nudge Nudge
Nudge: Improving Decisions About Health, Wealth, and Happiness
(2008) by Richard Thaler and Cass Sunstein explores how
“nudges,” or subtle prompts, can help people make better
decisions about spending and saving. Applying significant
findings from the fields of business, psychology, law, and
economics to some of the most controversial issues and problems
in the United States, they propose strategies that can help
anyone make a good choice, whether it’s on a personal or
governmental level... Purchase this in-depth summary to learn
more.
Nudge Penguin
The best-selling author of Simpler offers an argument for
protecting people from their own mistakes.
Advances in Behavioral Finance Penguin UK
Nudge: Improving Decisions About Health, Wealth, and Happiness
by Richard H. Thaler and Cass R. Sunstein | Book Summary |
Readtrepreneur (Disclaimer: This is NOT the original book. If
you're looking for the original book, search this link:
http://amzn.to/2jyO48n) You make decisions every day. Learn
how to make the right ones. Nudge will provide you with a
system for making both simple and complex decisions. With a
simple nudge, you will never make the wrong choice again.
(Note: This summary is wholly written and published by
readtrepreneur.com It is not affiliated with the original author in
any way) "The false assumption is that almost all people, almost
all of the time, make choices that are in their best interest or at
the very least are better than the choices that would be made by
someone else." - Richard H. Thaler and Cass R. Sunstein Through
a series of examples and using the results of decades-long
behavioral research, Nobel Prize winner Richard H. Thaler and
Harvard Law School professor Cass R. Sunstein demonstrate that

most of our decisions are influenced in a number of ways, which
can lead us to making poor choices. By knowing how people's
decisions are influenced, you will be able to learn how to make
better choices and how to nudge the people around you in the
right direction. Authors Richard H. Thaler Cass R. Sunstein stress
the importance of understanding what influences our decision
making process, in order to improve our decisions about health,
wealth and happiness. P.S. Nudge is an extremely useful book
that will help you make the right choices in life. By understanding
the psychology behind making decisions, you will also be able to
help the people around you and use this knowledge in your work.
The Time for Thinking is Over! Time for Action! Scroll Up Now and
Click on the "Buy now with 1-Click" Button to Get your Copy
Delivered to Your Doorstep Right Away! Why Choose Us,
Readtrepreneur? Highest Quality Summaries Delivers Amazing
Knowledge Awesome Refresher Clear And Concise Disclaimer
Once Again: This book is meant for a great companionship of the
original book or to simply get the gist of the original book. If
you're looking for the original book, search for this link:
http://amzn.to/2jyO48n
Misbehaving: The Making of Behavioral Economics Shortcut
Edition
It can be hard for busy professionals to find the time to read the
latest books. Stay up to date in a fraction of the time with this
concise guide. Nudge: Improving Decisions About Health, Wealth
and Happiness, by the Nobel Prize-winning economist Richard H.
Thaler and the Harvard Law School professor Cass S. Sunstein,
advocates libertarian paternalism, an approach by which
individuals can be steered to make better decisions without
taking away their freedom of choice. According to Thaler and
Sunstein, humans are subject to biases and cognitive
shortcomings which prevent them from always making the best
decisions. By altering the way in which choices are presented, so-
called “choice architects” can make people more likely to opt for
a particular choice even if everything else in the situation
remains the same. The idea of nudges has important applications
in public policy, and the book has proved influential in numerous
fields, from economics to philosophy. This book review and
analysis is perfect for: • Students of economics, psychology and
politics • Anyone who wants to know why we make the choices
we do • Anyone who is curious about how public policy can shape
our behaviour About 50MINUTES.COM | BOOK REVIEW The Book
Review series from the 50Minutes collection is aimed at anyone
who is looking to learn from experts in their field without
spending hours reading endless pages of information. Our
reviews present a concise summary of the main points of each
book, as well as providing context, different perspectives and
concrete examples to illustrate the key concepts.
The Ethics of Influence Springer
A fascinating journey into the hidden psychological influences
that derail our decision-making, Sway will change the way you
think about the way you think. Why is it so difficult to sell a
plummeting stock or end a doomed relationship? Why do we
listen to advice just because it came from someone “important”?
Why are we more likely to fall in love when there’s danger
involved? In Sway, renowned organizational thinker Ori Brafman
and his brother, psychologist Rom Brafman, answer all these
questions and more. Drawing on cutting-edge research from the
fields of social psychology, behavioral economics, and
organizational behavior, Sway reveals dynamic forces that
influence every aspect of our personal and business lives,
including loss aversion (our tendency to go to great lengths to
avoid perceived losses), the diagnosis bias (our inability to
reevaluate our initial diagnosis of a person or situation), and the
“chameleon effect” (our tendency to take on characteristics that
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have been arbitrarily assigned to us). Sway introduces us to the
Harvard Business School professor who got his students to pay
$204 for a $20 bill, the head of airline safety whose disregard for
his years of training led to the transformation of an entire
industry, and the football coach who turned conventional strategy
on its head to lead his team to victory. We also learn the curse of
the NBA draft, discover why interviews are a terrible way to
gauge future job performance, and go inside a session with the
Supreme Court to see how the world’s most powerful justices
avoid the dangers of group dynamics. Every once in a while, a
book comes along that not only challenges our views of the world
but changes the way we think. In Sway, Ori and Rom Brafman not
only uncover rational explanations for a wide variety of irrational
behaviors but also point readers toward ways to avoid
succumbing to their pull.
Nudge, Nudge, Think, Think Springer
In Homer Economicus a cast of lively contributors takes a field
trip to Springfield, where the Simpsons reveal that economics is
everywhere. By exploring the hometown of television's first
family, this book provides readers with the economic tools and
insights to guide them at work, at home, and at the ballot box.
Since The Simpsons centers on the daily lives of the Simpson
family and its colorful neighbors, three opening chapters focus on
individual behavior and decision-making, introducing readers to
the economic way of thinking about the world. Part II guides
readers through six chapters on money, markets, and
government. A third and final section discusses timely topics in
applied microeconomics, including immigration, gambling, and
health care as seen in The Simpsons. Reinforcing the nuts and
bolts laid out in any principles text in an entertaining and
culturally relevant way, this book is an excellent teaching
resource that will also be at home on the bookshelf of an avid
reader of pop economics.
The Ten Types of Human CRC Press
Winner of the Nobel Memorial Prize in Economic Sciences Richard
Thaler challenges the received economic wisdom by revealing
many of the paradoxes that abound even in the most
painstakingly constructed transactions. He presents literate,
challenging, and often funny examples of such anomalies as why
the winners at auctions are often the real losers—they pay too
much and suffer the "winner's curse"—why gamblers bet on long
shots at the end of a losing day, why shoppers will save on one
appliance only to pass up the identical savings on another, and
why sports fans who wouldn't pay more than $200 for a Super
Bowl ticket wouldn't sell one they own for less than $400. He also
demonstrates that markets do not always operate with the
traplike efficiency we impute to them.
Nudge MIT Press
Every day we make decisions: about the things that we buy or
the meals we eat; about the investments we make or our
children's health and education; even the causes that we
champion or the planet itself. Unfortunately, we often choose
poorly. We are all susceptible to biases that can lead us to make
bad decisions that make us poorer, less healthy and less happy.
And, as Thaler and Sunstein show, no choice is ever presented to
us in a neutral way. By knowing how people think, we can make it
easier for them to choose what is best for them, their families
and society. Using dozens of eye-opening examples the authors
demonstrate how to nudge us in the right directions, without
restricting our freedom of choice. Nudge offers a unique new way
of looking at the world for individuals and governments alike.This
is one of the most engaging, provocative and important books
you will ever read.
Nudge Theory in Action Oxford University Press, USA
“With insight, wisdom, affection, and concern, Sunstein has

written the story of impeachment every citizen needs to know.
This is a remarkable, essential book.” —Doris Kearns Goodwin No
one is above the law, not even the president. Impeachment is the
most potent tool the founders gave us to ensure it, and yet few of
us even know how it works. As Benjamin Franklin famously put it,
Americans have a republic, if we can keep it. Preserving the
Constitution and the democratic system it supports is the public's
responsibility. One route the Constitution provides for discharging
that duty--a route rarely traveled--is impeachment. Expanding
beyond violations of the law, impeachment was meant to defend
against any action that would undermine the foundations of our
republic. Harvard Law professor Cass R. Sunstein provides a
succinct citizen's guide to this essential tool of self-government.
Taking us deeper than mere partisan politics, he illuminates the
constitutional design behind impeachment and emphasizes the
people's role in holding presidents accountable. In spite of the
loud national debate over whether or not the House is right to
impeach Trump, impeachment itself remains widely
misunderstood. Sunstein identifies and corrects a number of
common misconceptions, and describes how impeachment helps
is an essential piece of our constitutional order, and a crucial part
of the framers' decision to install an empowered executive in a
nation deeply fearful of kings. With an eye toward the past and
the future, Impeachment: A Citizen's Guide considers a host of
actual and imaginable arguments for a president's removal,
explaining why some cases are easy and others hard, why some
arguments for impeachment have been judicious and others not.
And with an afterword and appendix on the current
impeachment, it puts the national debate in its proper historical
context. In direct and approachable terms, it is a guide through
the treacherous waters of the impeachment process so that
Americans of all political convictions may use their ultimate civic
authority wisely.
Book Review: Nudge by Richard H. Thaler and Cass R. Sunstein
Swift Reads
This anthology provides an in-depth analysis and discusses the
issues surrounding nudging and its use in legislation, regulation,
and policy making more generally. The 17 essays in this
anthology provide startling insights into the multifaceted debate
surrounding the use of nudges in European Law and Economics.
Nudging is a tool aimed at altering people’s behaviour in a
predictable way without forbidding any option or significantly
changing economic incentives. It can be used to help people
make better decisions to influence human behaviour without
forcing them because they can opt out. Its use has sparked lively
debates in academia as well as in the public sphere. This book
explores who decides which behaviour is desired. It looks at
whether or not the state has sufficient information for debiasing,
and if there are clear-cut boundaries between paternalism,
manipulation and indoctrination. The first part of this anthology
discusses the foundations of nudging theory and the problems
associated, as well as outlining possible solutions to the problems
raised. The second part is devoted to the wide scope of
applications of nudges from contract law, tax law and health
claim regulations, among others. This volume is a result of the
flourishing annual Law and Economics Conference held at the law
faculty of the University of Lucerne. The conferences have been
instrumental in establishing a strong and ever-growing Law and
Economics movement in Europe, providing unique insights in the
challenges faced by Law and Economics when applied in
European legal traditions.
Sway A&C Black
Cass R. Sunstein is at the forefront of developing public policy to
encourage people to make better decisions. In Choosing Not to
Choose he presents his most complete argument for how we
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should understand the value of choice, and when and how we
should enable people to choose not to choose.
Summary: Nudge University of Toronto Press
When it was published in 2008, Richard Thaler and Cass
Sunstein’s Nudge: Improving Decisions about Health, Wealth, and
Happiness quickly became one of the most influential books in
modern economics and politics. Within a short time, it had
inspired whole government departments in the US and UK, and
others as far afield as Singapore. One of the keys to Nudge’s
success is Thaler and Sunstein’s ability to create a detailed and
persuasive case for their take on economic decision-making.
Nudge is not a book packed with original findings or data; instead
it is a careful and systematic synthesis of decades of research
into behavioral economics. The discipline challenges much
conventional economic thought – which works on the basis that,
overall, humans make rational decisions – by focusing instead on
the ‘irrational’ cognitive biases that affect our decision making.
These seemingly in-built biases mean that certain kinds of
economic decision-making are predictably irrational. Thaler and
Sunstein prove themselves experts at creating persuasive
arguments and dealing effectively with counter-arguments. They
conclude that if governments understand these cognitive biases,
they can ‘nudge’ us into making better decisions for ourselves.
Entertaining as well as smart, Nudge shows the full range of
reasoning skills that go into making a persuasive argument.
The Winner's Curse CreateSpace
Most organizations spend much of their effort on the start of the
value creation process: namely, creating a strategy, developing
new products or services, and analyzing the market. They pay a
lot less attention to the end: the crucial “last mile” where
consumers come to their website, store, or sales representatives
and make a choice. In The Last Mile, Dilip Soman shows how to
use insights from behavioral science in order to close that gap.
Beginning with an introduction to the last mile problem and the
concept of choice architecture, the book takes a deep dive into
the psychology of choice, money, and time. It explains how to
construct behavioral experiments and understand the data on
preferences that they provide. Finally, it provides a range of
practical tools with which to overcome common last mile
difficulties. The Last Mile helps lay readers not only to understand
behavioral science, but to apply its lessons to their own
organizations’ last mile problems, whether they work in business,
government, or the nonprofit sector. Appealing to anyone who
was fascinated by Dan Ariely’s Predictably Irrational, Richard
Thaler and Cass Sunstein’s Nudge, or Daniel Kahneman’s
Thinking, Fast and Slow but was not sure how those insights
could be practically applied, The Last Mile is full of solid, concrete
advice on how to put the lessons of behavioral science to work.
Behavioral Economics and Public Health Yale University
Press
How can governments persuade citizens to act in socially
beneficial ways? This successor to Thaler and Sunstein's cult
book Nudge argues that an alternative approach needs to be
considered - a 'think' strategy, in which citizens deliberate their
own priorities as part of a process of civic renewal.
Unbeatable Mind Simon and Schuster
The inspiration behind the hit podcast THE 100 TYPES OF HUMAN
with DEXTER DIAS and BBC 5 Live host NIHAL ARTHANAYAKE
'This book is the one. Think Sapiens and triple it.' - Julia
Hobsbawm, author of Fully Connected
_______________________________ We all have ten types of human in
our head. They're the people we become when we face life's
most difficult decisions. We want to believe there are things we
would always do - or things we never would. But how can we be

sure? What are our limits? Do we have limits? The Ten Types of
Human is a pioneering examination of human nature. It looks at
the best and worst that human beings are capable of, and asks
why. It explores the frontiers of the human experience,
uncovering the forces that shape our thoughts and actions in
extreme situations. From courtrooms to civil wars, from
Columbus to child soldiers, Dexter Dias takes us on a globe-
spanning journey in search of answers, touching on the lives of
some truly exceptional people. Combining cutting-edge
neuroscience, social psychology and human rights research, The
Ten Types of Human is a provocative map to our hidden selves. It
provides a new understanding of who we are - and who we can
be. _______________________________ 'The Ten Types of Human is a
fantastic piece of non-fiction, mixing astonishing real-life cases
with the latest scientific research to provide a guide to who we
really are. It's inspiring and essential.' - Charles Duhigg, author of
The Power of Habit 'I emerged from this book feeling better about
almost everything... a mosaic of faces building into this
extraordinary portrait of our species.' - Guardian 'Uplifting and
indispensable.' - Howard Cunnell _______________________________
What readers are saying about 'the most important book in
years': 'utterly compelling...this one comes with a warning - only
pick it up if you can risk not putting it down' - Wendy Heydorn on
Amazon, 5 stars 'one of the most remarkable books I've read... I
can genuinely say that it has changed the way I view the world' -
David Jones on Amazon, 5 stars 'Essential reading for anyone
wishing to understand the human condition... a thrilling and
beautifully crafted book' - Wasim on Amazon, 5 stars 'This is the
most important book I have read in years' - Natasha Geary on
Amazon, 5 stars 'an important and fascinating read... It will keep
you glued to the page' - Hilary Burrage on Amazon, 5 stars 'a
journey that I will never forget, will always be grateful for, and I
hope will help me question who I am... a work of genius' - Louise
on Amazon, 5 stars 'This is a magnificent book that will capture
the interest of every type of reader... one of those rare and
special books that demand rereading' - Amelia on Amazon, 5
stars 'I simply couldn't put it down... one of the most significant
books of our time' - Jocelyne Quennell on Amazon, 5 stars 'Read
The Ten Types of Human and be prepared to fall in love' - Helen
Fospero on Amazon, 5 stars
Save More Tomorrow Random House
Zamzow, Richard J. Zeckhauser--Jon S. Vernick, Johns Hopkins
Bloomberg School of Public Health, coeditor of Reducing Gun
Violence in America: Informing Policy with Evidence and Analysis
"Springer Journal"
The Economics of Nudge Macat Library
This collection challenges the popular but abstract concept of
nudging, demonstrating the real-world application of behavioral
economics in policy-making and technology. Groundbreaking and
practical, it considers the existing political incentives and
regulatory institutions that shape the environment in which
behavioral policy-making occurs, as well as alternatives to
government nudges already provided by the market. The
contributions discuss the use of regulations and technology to
help consumers overcome their behavioral biases and make
better choices, considering the ethical questions of government
and market nudges and the uncertainty inherent in designing
effective nudges. Four case studies - on weight loss, energy
efficiency, consumer finance, and health care - put the discussion
of the efficiency of nudges into concrete, recognizable terms. A
must-read for researchers studying the public policy applications
of behavioral economics, this book will also appeal to practicing
lawmakers and regulators.


